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How a Small 

Ammunitions 

Manufacturer 

Found 

a Market Online

he biggest challenge most small ammunitions 
manufacturers face has nothing to do with producing 
high-quality product. Instead, it lies in finding qualified 

sellers that can help them spread awareness for their product.

Selling ammunitions—especially online—is no easy feat. Some 
states don’t allow ammunition to be purchased online, or they 
require special verification, such as a Firearm Owners 
Identification (FOID) card or ammunition certificate to purchase 
ammunition. Furthermore, federal law mandates that special 
verifications must be in place to prevent underage purchases.

Added to the legal barriers are the difficulties many 
manufacturers face in finding banks, payment processors, and 
web hosts that are willing to work with them. The amount of work 
that goes into setting up an online store for a small munitions 
manufacturer is often beyond what they can afford.
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Ballistic Machinist

 searches for 

an online market.

his was the position Tim Hamilton of Ballistic Machinist 
found himself in as he started looking for ways to sell his 
hand-crafted ammunition. He tried local gun shows, but 
sales were low and he barely made his booth rental. With-

out the resources to build his own e-commerce site from the 
ground up, Tim realized his best option would be to partner 

with an online distributor.

Tim had a finely crafted product, which he had designed and 
manufactured to the highest precision. He’d even built a steady 
follower base online via social media. But when it came to selling 
his product, he struggled to find a viable means of distribution. 
That’s when he came to us.
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Greater exposure, 
higher sales, 
no red tape.

ne of Tim’s greatest concerns when it came to selling his product 
online had to do with legality. Selling ammunition to minors, or to 

states with prohibitions on online ammunition sales, has significant 
legal repercussions that most small businesses can’t handle on their 
own. For most small ammunition manufacturers, working around this 
problem is complicated and expensive, and very few want to risk a 
felony by doing it themselves.

We ensure compliance with applicable laws by working directly 
with FFL holders, third-party age verification companies, and only 
ship to states that allow for the online purchase of ammunition.  
This frees ammunition manufacturers to focus exclusively on their 
craft.



Tracking sales
through 

Detroit Ammo Co.

fter a few months, Tim started talking to us about adding 
coupon codes for some of his products on social media 

so that he could track which sales came from his YouTube videos, 
and which came from our website. We worked with Tim to set 
these up so that he could get a better insight into his marketing 
strategies.

From this experiment, Tim learned that:

65% 
of his sales came via followers on 
YouTube and other social media 

sites.  

35% 
of sales came through visitors to 
the Detroit Ammo Co. website.

We didn’t just help him sell his product to his followers, we also 
brought his business more exposure and boosted sales.



Sell more, Make more.

At Detroit Ammo Co., we solve the problem of sales 

for small ammunition manufacturers. Not only do we 

provide a place online for sales to take place, we help 

put their product in front of other interested buyers. 

We don’t just help you sell, we help you sell more.

Are you ready to join our community and bring your 

product to market? Contact us to learn more.

https://detroitammoco.com/become-vendor/


You Make Superior Products,
We Give You Superior Marketing!

Here are just a few media outlets that have reviewed 
our manufacturers for their magazines and YouTube 

channels. 

Every day we're working with content creators to get 
them access to the right ammunition for review. 
If you want to be seen by a growing number of 

readers and viewers, we can help you do it.  

The Truth About Guns

FishGame Texas Outdoor Nation

The Firearm Blog

JMAC Customs

http://www.thetruthaboutguns.com/2017/05/jeremy-s/gun-review-cmmg-mkw-15-xbe-anvil/
https://fishgame.com/2016/07/bowers-458-vers-full-auto-suppressor-review/amp/
http://www.thefirearmblog.com/blog/2018/01/13/all-quiet-silencer-saturday/
https://www.youtube.com/watch?v=GC92ig_25pM&feature=youtu.be


(734) 250-9296

P.O. BOX 871

South Lyon, MI 48178
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